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“We delve into our customers’ businesses to gain a deeper understanding and learn 
how we can best support their goals with relevant IT services and technology,” Squire 
emphasizes. “When engaging the client for an implementation, we always involve 
our projects team early on, signaling the level of commitment we are making to the 
customer from day one.” 

Another di erentiating factor is how Imtech and Juniper Networks work side by side, 
complementing each other’s knowledge of customers’ needs and the technology that 
can deliver against those needs. “Our relationship with Juniper is very tight,” says 
Squire. “They understand the value of working in tandem with us to engage the client. 
Whenever we need anything or anyone, the Juniper team is always available.” 

She continues, “The level of partnership between the two organizations, combined with 
the total cost of ownership that Juniper’s products bring to the table, have contributed 
significantly to Imtech’s success over the years.” 

As a valued Juniper Networks Elite J-Partner, Imtech has all the tools and resources 
to provide fully customizable services and solutions, ensuring its customers’ high-
performance networks continue to run smoothly and efficiently. Imtech’s customers can 
introduce new services with minimal disruption and impact, allowing them to maximize 
their revenue potential. 

“Of course,” Morgan says, “the overall performance and flexibility of Juniper’s 
technology also plays a major role with Imtech’s clients. The importance of product 
reliability cannot be underestimated.” 

He concludes, “For the types of customers we sell to, the network is their business 
and our ability to provide exceptional service, technology specialization and business 
value are critical success factors for us. Juniper’s solutions and J-Partner Service 
Specializations are major contributors to our success.” 

About the J-Partner Program
Winner of Everything Channel’s Five Star annu al Partner Program Guide, the J-Partner 
Program continues to receive accolades for enabling channel partners’ profitability 
and success. This unique, global partner program rewards partners on value-add and 

ers a wide variety of no-cost, flexible service specializations, training programs and 
education resources. Visit www.juniper.net/channelpartner or call 866-298-6428  to 
learn more about Juniper’s J-Partner program and becom e a valued partner today. 

About Juniper Networks
Juniper Networks, Inc. is the lea der in high-performance networking. Juniper o ers 
a high-performance network infrastructure that creates a responsive and trusted 
environment for accelerating the deployment of services and applications over a single 
network. This fuels high-performance businesses. Additional information can be found 
at www.juniper.net .

“With Juniper’s high-

performance networking 

portfolio, Imtech clients 

save on average 30 

percent or more in 

implementation and 

operational costs, when 

compared to Juniper’s 

competitors. This kind of 

saving is very attractive 

to our clients and plays 

a signi cant role in the 

decision making process.” 

Fiona Squire

Co-founder and Operations and 
Services Director,  
Imtech 


